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The Future of Financial Planning

Technology and Al are reshaping planning with speed and precision, but the foundation
remains the relationship, where human judgment, emotional intelligence, and context
turn analysis into a real plan.
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We're living in an era of unprecedented access to financial information. Real-time access to
markets, advanced investment analytics, and Al-powered planning tools can model scenarios
and analyze portfolios faster than ever. While technology and Al greatly improve efficiency and
accuracy, it is the depth of the client relationship that sets firms apart. At THRYVE, we embrace
innovative technology but believe the foundation of great planning is still strong relationships,
tailored guidance, and a deep understanding of your family planning goals.

Unprecedented Access to Information and the Impact of Al on Financial Tech

Technology has fundamentally reshaped the planning landscape. What would take planner a
multitude of working hours in the past can now often be done in minutes.

Modern technology allows advisors to:

« Instantly pull & analyze data from client statements

« Stress-test portfolios assuming different conditions

« Run Monte Carlo simulations (gauges the likelihood of a client’s success)

« Create tax efficient withdrawal strategies

« Instantly incorporate a client’s risk appetite into portfolio construction

The rise of Artificial Intelligence is only increasing the power of financial tools and does so on
an exponential basis.

The Limits of Technology: Context, Behavior, & Emotion
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While tools drastically reduce the time (and potential human error) of running the “math” of
a client’s plan, they cannot provide the emotional intelligence & real-world experience that is
paramount to providing the best possible financial advice to a client.

Where human perspective & experience comes in:

« Navigating a client’s uncertainty during market volatility
« The complexity of family succession
« The potentially imperfect relationship between legacy planning vs. desired lifestyle

« Advising through potentially emotional investment decisions (which can be one of the most
significant threats to an otherwise sound plan)

The most advanced planning still depends on judgment — and judgment requires context.

Understanding a client's full family planning picture including their values, children, charitable
inclinations, succession wishes, long-term legacy goals is of the utmost importance when
building a client’s truly comprehensive plan.

In a world increasingly driven by Al and technology, human emotional intelligence and empathy
remain one of our greatest competitive advantages.

How Tech Adoption and Human Insight Come Together

The future of planning lies at the interaction of increasingly powerful tech and human insight.

The most effective advisory firms will:

« Use advanced planning tools for precision

» Use Al for efficiency and enhanced analysis

» Use data to improve decision quality

« Use relationships to guide decisions through complexity

« Incorporate a client's risk appetite into portfolio construction instantly

The Result:

Technology increases clarity

Advisors provide judgment

« Data enhances planning
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Emotional intelligence anchors strategy

At THRYVE, we believe in being early adopters of technology — not for the sake of innovation
alone, but because it strengthens the client experience. We leverage sophisticated analytics,
planning platforms, and insight-driven tools to bring every part of a client’s financial life into
one coordinated framework.

But the foundation is always the relationship. Understanding a client's overall family planning
situation allows us to apply technology within context. Context is what transforms analysis into
along-term goals-based financial plan.

Forward-Looking, Relationship-Driven

The future of financial planning will be driven by smarter technology — better data, more
precise modeling, and real-time insights. But technology isn't the value on its own. The real
impact comes from using those tools to strengthen advice, improve clarity, and support better
decisions. Firms that succeed will innovate aggressively while staying grounded in what matters
most: trusted, long-term client relationships.

Written by Eric Callahan, CFP, Director, Financial Planning

About THRYVE

At THRYVE, we believe the human side of wealth managementisn't a feature: it's the foundation.
Every financial decision a client faces is ultimately a life decision, and the relationship between
an advisor and a client is one of the most consequential professional bonds a person can have.
We take that seriously.

THRYVE is an independent, fiduciary-based Registered Investment Adviser built on a simple
and uncompromising standard: no products, no commissions, no conflicts. Our loyalty is

to our clients, and only our clients. Backed by a team with over 100 years of combined

wealth management experience, we deliver comprehensive financial planning, forward-looking
investment strategies, and family office-level services to individuals, families, and business
owners who expect both excellent advice and a genuine relationship.

We also believe the best relationship in the world is made stronger by the best tools available.
Our Al-powered, fully integrated platform gives our advisors more time for the conversations
that matter most, and our investment approach is built around where the world is going, not
where it has been. At THRYVE, we are committed to building and earning our clients' trust: the
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kind that shows up in the difficult times, when markets are down or you're faced with a major
financial decision. It is those real conversations about financial goals, core values, and legacy
that provide our clients comfort when they need it most. That's the THRYVE difference.

General Disclosure

THRYVE Wealth Management, LLC (“THRYVE") is a registered investment advisor. The
information provided herein is for informational purposes only and does not constitute legal, tax,
or accounting advice. THRYVE does not provide legal or tax advice, and nothing communicated
by our firm or its representatives should be construed as such.

Clients and prospective clients are strongly encouraged to consult with their own qualified legal
counsel, tax advisor, or accountant regarding any legal or tax matters. Any discussion of tax or
legal topics is general in nature, based on information believed to be reliable, and is not intended
to be relied upon as a substitute for professional legal or tax guidance specific to your individual
circumstances.

Media Contact:

Zoe Curtis

Brand Development

THRYVE Wealth Management, LLC
info@thryvewealthmanagement.com

This material is provided for informational purposes only and does not constitute investment, tax, or legal advice. Past performance
is not indicative of future results.
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